Two Paths to Fewer Cooking Oil Problems.

Choose the equipment, support, and investment approach that fit your operation.
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Frontline equipment. Services coordinated for you.

A quick summary — Purchase Frontline equipment and independently
arrange the oil services your operation needs.

A good fit when... You have supplier relationships you value and the people
and processes to manage them. Your priority is improving equipment and
kitchen workflow while retaining direct control of service arrangements.

Equipment selection —Choose equipment for the problems you need to
solve: used oil handling, fresh oil dispensing, filtration, or oil monitoring.

Initial investment — With an outright purchase, you pay for equipment
and installation at the start and own the equipment immediately.

Used cooking oil collection — You select and manage your collector,
including collection terms, service expectations, and rebate arrangements.

UCO rebates — Keep the full rebate negotiated with your collector.

Fresh oil purchasing — Choose your oil and supplier and manage ordering
and delivery.

Packaging and recycling — Your team arranges handling and recycling of
empty oil packaging.

Collections, data, and visibility — M3 technology can provide monitoring,
records, and collection alerts. Your team and chosen providers use that
information to manage the operation.

The choice in your words —
“We want better equipment, UCO rebates to achieve ROI,
and we’re comfortable managing the services around it.”

A quick summary — Choose one, several, or a full complement of oil
management services. Equipment purchase and lease-to-own options
are available when equipment is needed.

A good fit when... You want help with a specific oil management task—
or a partner to coordinate the entire program. You choose how much
responsibility to hand over.

Equipment selection — Build the program around Frontline equipment
suited to your kitchen — then add selected services.

Initial investment — A fixed-term equipment arrangement can eliminate
upfront equipment costs. Purchase options are also available.

Used cooking oil collection — OilCare coordinates collection through
its service network and manages the associated rebate process.

UCO rebates — A portion of the rebate pays for OilCare services.
You receive the balance under the agreed program terms.

Fresh oil purchasing — OilCare manages ordering fresh oil (quality and flavor
of your choosing) based on volume-used at your store. Tracked to the drop
through management software.

Packaging and recycling — Packaging reclamation and recycling can be
included.

Collections, data, and visibility — OilCare uses M3 as a shared monitoring
information system to coordinate collections and administer the program,
while you retain visibility into its performance.

The choice in your words —

We want better equipment, UCO rebates to achieve
ROI, and a partner to take selected oil management
responsibilities off our plate.”
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